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acts with disadvantage into the account; viz., that
he runs the risk of the person he trusts, and makes
no profit, either for trouble or hazard.

By trusting his customers twelve months, I am
not suggesting that any tradesman in his wits sells
his goods by contract for twelve months' trust, so
that he cannot ask for his money as due under
twelve months; but I speak this upon the ordinary
usage of trade; a wholesale man deals with another
tradesman, suppose a shopkeeeper; he trades with
him upon the general credit of his dealing; the
shopkeeper goes on buying and paying; he does not
examine when every particular parcel of goods is
due, but he buys as he wants goods, and he pays as
he can spare money; and as he is a current man,
and buys great quantities, he is esteemed a good
customer ; yet if you come to look into his accounts,
his parcels and his payments answer one another,
perhaps, after the rate of nine to ten and twelve
months' credit; nor does he think himself a bad
paymaster, or the warehouseman think him a bad
chap; and yet I must add, that if the warehouse-
man paid interest for his money, though but five
per cent, per annum, unless he got more than ten
per cent, by this customer, he would lose money out
of pocket by all the goods he sold him.

This is a reflection worth every tradesman's while
to make, and very well to consider of, especially
such as incline to take up money at five per cent,
interest.

But besides this, there is another particular to be
considered in the case; and that is, that all the
while these goods, or any part or fag end of them,
lie by in the warehouse unsold, all that while the
poor tradesman pays interest for the money that
bought them; and this very article sometimes, if
duly deducted from the profits^ eats through the